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Lender Support Systems, Inc. Celebrates its 25th Anniversary  

- Quarter century illustrates company’s stability, long-term commitment to mortgage industry -  
 

POWAY, Calif., April 15, 2007 – Lender Support Systems, Inc. (LSSI), a global provider of 

eMortgage enabled lending and loan servicing technology solutions, announced its 25 years 

of operation serving the mortgage industry.  

 Since 1982, LSSI has provided compliance services, closing document preparation 

software, mortgage servicing software and custom solutions to more than 1,600 customers 

worldwide. Of its current active customer base, 172 customers have utilized LSSI’s services 

since before 2000, 112 customers have benefited from LSSI for a decade or more and 25 

customers have benefited from LSSI for more than 15 years. 

 Throughout the past 25 years, privately held LSSI has pioneered its products and services 

to cater to both the needs of its customers and the ever-changing lending market. The 

company started as a document preparation service in 1982 and released the first version of 

its LoanBase servicing software in 1987. The company’s servicing technologies have been 

sold to 17 countries throughout the world. In 1998, LSSI was the first to offer WebDocs, an 

ASP web-based document preparation technology. In 1999, LSSI released the first licensed 

windows-based document preparation software called DocWin. 

 During the last three years, the company has expanded into its new corporate facility, 

established an off-shore development center and has added mortgage veterans to its 

management team. Recently, LSSI released the next generation of its document preparation 

solution, Docs3D, and an upgrade version of its servicing software, Servicer3D.  The company 

plans to announce several new product offerings in the coming months that will position the 

company for continued growth. 

 LSSI continues to expand its strategic alliances that benefit the company’s customers.  A 

sampling of LSSI’s alliance partners includes FIS Empower, Fiserv Lending Solutions’ Del Mar 

Database, Portellus, ComplianceEase, PitchPoint Solutions and Calyx.  



 “With 25 years under our belt, strong strategic partners and a loyal customer base, LSSI 

will continually evolve to meet our customer’s needs and offer mortgage technology solutions 

that enable them to be competitive and increase their profitability,” said Cary Burch, president 

and CEO of LSSI. 

About LSSI 
Founded in 1982, Lender Support Systems, Inc. (LSSI), led by mortgage industry veterans, 

provides a superior suite of eMortgage enabled technology solutions to mortgage lenders 

(including but not limited to bankers, credit unions, community banks) and service providers as a 

platform for building more streamlined, cost effective and profitable loan origination services. The 

company offers a full suite of technology solutions including: compliance services, mortgage 

closing document preparation software, servicing software, document imaging, data extraction, 

business process outsourcing solutions and custom software solutions. 

For more information, visit www.lendersupport.com. 
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